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Yes, you can. PAL & CPOR cover different workloads, so a 
customer might have a partner associated by PAL and also by 

CPOR.
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Can you combine PAL & CPOR?

Q&A
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You can find it here. 
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Where can I find the Go to Market Toolbox?

Q&A

https://ppt.msftgtmtoolbox.com/
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Head to the Referrals Workspace and then use the “Co-Sell 
Opportunities” spaces to see both your inbound & outbound 

referrals. Remember to update your referrals regularly! 
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Where do I track the status of Referrals?

Q&A
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One of the following:
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What role do I need to make a PAL association?

Q&A
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Yes. Many of our partners claim back the cost of our services via 
the Partner Readiness activity. You can find more detailed help for 

Co-Op Funding here. 
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Can I claim Noteworthy Services back via Co-Op?

Q&A

https://partner.microsoft.com/en-GB/asset/collection/co-op-funds-resources#/
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You can find this valuable resource here.
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Where do I find the Partner Marketing Hub?

Q&A

https://www.microsoft.com/en-gb/partner/marketing-hub/
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You can find documentation for partners available here.
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Where can I find official Microsoft Documentation for Partners?

Q&A

https://learn.microsoft.com/en-gb/partner-center/
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You can find detailed information on all of the funding opportunity 
for partners here, within the Resource Collection by Microsoft.
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Where can I see all of the Microsoft Commerce Incentive funding programs?

Q&A

https://partner.microsoft.com/en-GB/asset/collection/microsoft-commerce-incentive-resources#/
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Getting in Touch

sian@noteworthy.support

Connect on LinkedIn

mailto:sian@noteworthy.support
https://www.linkedin.com/in/sian-herrington/
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