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Två förändringar i licensprogrammen

Simplifying License Management for Dynamics 365 https://lnkd.in/euzQ2du

https://lnkd.in/euzQ2du

https://learn.microsoft.com/en-us/dynamics365/fin-ops-core/fin-ops/sysadmin/user-security-report-technical-validation-faq

https://learn.microsoft.com/en-us/dynamics365/fin-ops-core/fin-ops/sysadmin/user-security-report-technical-validation-faq

https://learn.microsoft.com/en-us/dynamics365/fin-ops-core/fin-ops/sysadmin/user-security-report-technical-validation-faq

D365 partner får revenue recognition om M365 partner säljer licens

Underlättar för P2P
Partner of record på CSP

Inga nya licensregler

Har tidigare varit tekniskt möjligt att inte ha namngivna användare

Från augusti stängs användare ute som inte är namngivna

Teknisk enforcement att 
ha namngivna användare 

för Finance & Supply

Bloggpost: Simplifying License Management for Dynamics 365

Anmälan för utbildning för partners: https://lnkd.in/euzQ2du

Länk till FAQ och mer info: https://learn.microsoft.com/en-us/dynamics365/fin-ops-core/fin-ops/sysadmin/user-security-report-technical-
validation-faq

Info och utbildning

Slut sista maj

Registrera asap om ni har några på gång nuBusiness Central 
Migration Assessment

https://www.microsoft.com/en-us/dynamics-365/blog/it-professional/2025/03/28/simplifying-license-management-dynamics-365/
https://lnkd.in/euzQ2du
https://lnkd.in/euzQ2du
https://learn.microsoft.com/en-us/dynamics365/fin-ops-core/fin-ops/sysadmin/user-security-report-technical-validation-faq
https://learn.microsoft.com/en-us/dynamics365/fin-ops-core/fin-ops/sysadmin/user-security-report-technical-validation-faq
https://learn.microsoft.com/en-us/dynamics365/fin-ops-core/fin-ops/sysadmin/user-security-report-technical-validation-faq


Azure CSP Update 
May 2025



Announcing new partner benefits

Securely and efficiently move 

existing workloads to Azure and 

drive scale and velocity.

Azure Migrate and ModernizeAzure Innovate

Infuse AI into solutions, advance 

analytics capabilities, and build 

cloud-native applications.

NEW

Jumpstart Azure projects with zero cost deployment assistance 

from Microsoft experts.

Cloud Accelerate Factory

Now available in:

Underpinned by Azure Essentials



Azure Migrate and Modernize & Azure Innovate 
Cloud Accelerate Factory 

Jumpstart Azure projects with zero cost deployment assistance from Microsoft experts.

Get zero cost assistance 
from Microsoft

Get Microsoft assistance to deploy 
30+ Azure services via joint delivery 
with an Azure partner no matter the 

project size.

Accelerate with industry 

best practices

Complete deployments in weeks 
leveraging proven strategies 
developed over thousands of 

customer engagements. 

Maximize your customer 

investments

 

Prioritize your funding and skilled 
resources for the more advanced 
components or projects to boost 

business impact.

Note: Only the specific scope delivered by Cloud Accelerate Factory is zero cost

Learn more aka.ms/PLFactoryCollection 

https://partner.microsoft.com/en-GB/asset/collection/cloud-accelerate-factory#/


Partner + 
Factory 
scenarios 
in scope

Migrate Infrastructure and Databases
Migrating Windows / Linux / SQL Servers

Modernize SQL, OSS & NoSQL Database to PaaS
No rearchitecture or business logic code modifications

Modernization of apps
Moving .NET/ Java Apps to App Service and moving containerized apps to AKS/ACA

Implementation of Azure Virtual Desktop
Migrating RDS/Citrix VDI to AVD or migrating Windows to W365

Migrate Azure VMware Solution
Migrating On-prem VMware to AVS 

Deploy Analytics
Migrating DW to Lakehouse, migrating SSRS/SSAS to Power BI, Real time intelligence

Most Common NOT in Factory Scope:
Migrations: SAP | Solaris | AIX | Amazon Linux | HPC 
/ Azure Stack HCI / Azure Local | SharePoint / 
Exchange / Biztalk | Az to Az | File Server to Blob 
Storage | Cross-DB | Domain Controllers | Oracle DB 
or OCI | AVS: Network extension config | AVD: 
Horizon | Arc: Linux | Analytics: Tableau to PBI | AI: 
Copilot

Note: For more details on scope and Factory requirements navigate to the engagement guide

http://aka.ms/CloudFactoryOverview


Azure specialization or an Azure 
solution partner designation* to 

nominate to Azure partner-led

Preparation
(1 to 3 weeks)

• Validate requirements, pre-requisites 

• Discovery

• Finalize deployment paths and project 
plan

Deployment
(4 to 6 weeks)

• Execution 

• Conduct basic testing

• Handover to customer

Eligibility criteria Engagement approach

Customer commitment and readiness 

to deploy workload on Azure

Rehost and replatform scenarios 

without custom code changes

Scope is tailored for delivery not 

custom consulting scenarios

Alignment on joint delivery model 
with the Factory team

Partner + Factory | Engagement criteria 
Understand the eligibility and engagement approach for Factory within partner-led offerings.

 

Supported scenarios

• Factory Infrastructure and Database 

Migration

• Factory Azure Virtual Desktop

• Factory App Migration

• Factory Analytics

Get your foundational workloads running in Azure in weeks

• Factory Azure VMware Solution

• Factory Infra/DB for Modernization

*Indirect Provider exempt for designation requirements

NEW



Cloud Accelerate Factory now available in MCI 

Leverage the 

Factory for your 

proposals

Request Factory in Partner Center when you nominate your project.

NEW

Azure solutions designated partners are eligible to request Factory assisted delivery.



SMB Channel Partner Offer

Account Nomination: Cloud Accelerate Factory (Partner)

Learn more aka.ms/PLFactoryCollection 

https://forms.microsoft.com/Pages/ResponsePage.aspx?id=v4j5cvGGr0GRqy180BHbRxm4WhL9M3lNojmWESFteXFUMVhYWUJTVlpENzJLTkRJUzJJTk0wSlFDQy4u
https://partner.microsoft.com/en-GB/asset/collection/cloud-accelerate-factory#/


Delivery Options

Screen shared guidance

 Factory team will be on call where someone would share the screen, and we 
would provide the guidance on how to execute all the processes

 We can/may provide scripts for automation, where we would share the scripts 
electronically to be reviewed and executed by the person with access to both 
the environment to migrate as well as the Azure Tenant for destination

Requirements:

NONE, we can deliver this model to ANY customer at ANY segment worldwide.

Hands-on-Keyboard implementation

 Factory team would have access to customer environment with proper security 
manner and rights to execute the migration accordingly with customer 
authorization as part of the delivery process during project planning 

 This needs to be arranged before the actual execution as with most of the 
customers scenarios, there will be processes to follow in order to execute those 
configurations and names of the Factory team to be provided for that

Requirements:

Direct Engagement (customer Azure Tenant)

Customers with Unified Support: NONE
Since customer does have Unified Contract, this document provides the legal 
mechanism for our Hands-on-Keyboard implementation, hence nothing else is 
needed.

Customers without Unified Support: Execute the Factory Agreement
As we do need to create a legal mechanism for us to execute the Hands-on-
Keyboard implementation, we will execute the Factory agreement, which provides 
that mechanism. This is a standard, non-customizable agreement, that will only 
require an electronic signature from the customer legal representative.

Indirect Engagement (workloads on partner CSP tenant)

Partner has Paid Partner Support Agreement—PSfP (can be through an Indirect 
Provider): NONE

Partner does not have PSfP: Follow Direct Engagement model



SMB Path

Enterprise

Enterprise

Enterprise

# Customers in 
SMB/SMC

≥ 80%

< 80%

ACR Trailing 12 months
< ≥

$1M $1M

Partners qualify either on the SMB or Enterprise path and will see in Partner Center only one 
score aligned to their path.

SMB PathEnterprise Path

Partners driving more than USD $1,000,000 in revenue, or
Partners driving <USD $1,000,000 in revenue and ≥80% of customers 
in the SMB/SMC segment.Partners with <USD $1,000,000 revenue and >20% of customers in the 

enterprise segment.

Enterprise Path is for partners with significant revenue or a substantial portion of 
enterprise customers.

SMB Path is for partners with lower revenue or predominantly serving SMB/SMC 
customers.

Partner path alignment











Fabric Capacity Calculator

Predict your capacity needs by entering details 
about how your team plans to use Fabric.

Fabric Capacity Estimator | Microsoft Fabric

https://www.microsoft.com/en-us/microsoft-fabric/capacity-estimator


New cloud billing model for SQL Server (pay-as-you-go*)
Better cost efficiency when paying only for what you use

SQL Server pay-as-you-go 

licensing enabled by Azure Arc 
(per core per month/hour)

Pricing Monthly rate Hourly rate

Standard Edition $73 $0.100

Enterprise Edition $274 $0.375

Optimize asset capitalization

• Organizations that focus on EBITDA and capitalized 

expenses prefer to purchase their licenses.

• Customers that bill on a cost-plus or other 

expense-based chargeback model will prefer 

the Pay-As-You-Go model.

Optimize upfront costs

• Pay-As-You-Go doesn’t have any upfront costs 

and is billed monthly but in the long term it may 

have a higher TCO.

Optimize for periodic consumption

• Reduced IP cost of periodic workloads such as of ERP, 

payroll, giving campaigns and others.

• Scale down the entire VM or stop SQL Server instance.

https://www.microsoft.com/sql-server/sql-server-2022-pricing#tabx010eec1587fd482c84981ec9fd96533a


Modern Work & Security

CSP Update May 2025



Link to blogpost and announcement May 1st,2025
CSP: Deepening our investment in our partners

Link to Partner Readiness material in 
announcement: 

CSP: Deepening our investment in our partners

Link to available CSP Promos
(check monthly)

Global Promo Readiness Guide

Link to Microsoft Solution Plays and CSP Upsell 
material
Microsoft Security Partners 

https://partner.microsoft.com/en-us/blog/article/csp-deepening-our-investment-in-our-partners
https://partner.microsoft.com/en-us/asset/collection/csp-accelerate-partner-resources?wt.mc_id=d4c37ihtmt#/
https://partner.microsoft.com/en-GB/resources/detail/operations-promo-guide-pdf
https://securitypartners.transform.microsoft.com/sell-through-csp?tab=csp-enablement


customer transitions 
from EA. Possible to 
keep their Teams 
entitlements when 
renewing into CSP with a 
new channel transfers 
experience in Partner 
Center.









https://aka.ms/PromoReadinessGuide

https://aka.ms/PromoReadinessGuide








Resources available May 1: aka.ms/ cloudsolutionprovider

Partner webinar: aka.ms/AccelerateCSPGrowth

aka.ms/%20cloudsolutionprovider
https://cspmarketingmoments.eventbuilder.com/PartnerEvents


10 – 2499 seats

Until June 30th 2025
10 – 2400 seats

New to ME5 offer

Until June 30th 2025

10 – 2400 seats

New to ME3 offer

Until June 30th 2025

50 percent off each seat of E5 

Compliance for each seat of 

M365 Copilot sold

Until February 1st 2026

Current CSP Promos
https://aka.ms/PromoReadinessGuide

https://aka.ms/PromoReadinessGuide


Summary of all the key updates around Copilot (programs, resources, skilling, etc) to help 

navigate and proactively leverage to accelerate Copilot sales.

Here link to the deck: https://aka.ms/FY25Q4M365CopilotBOM and link to key updates.

• Great Co-pilot Journey

• SMB Work Trend Index

• M365 Copilot Wave 2: Spring Release One Pager

• Agents Use Cases & Learnings

• M365 Copilot & Agents Value Envisioning Tool

Q4 M365 Copilot Update

https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Faka.ms%2FFY25Q4M365CopilotBOM&data=05%7C02%7CTarja.Kauhanen%40microsoft.com%7C91a1e0ce59b248c9d73f08dd8bb0a085%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638820313071318613%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=pTsFT97hoqW94822JOtj6gih4Hx4cWpV3eK%2FNHNLzN4%3D&reserved=0
https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.microsoft.com%2Fen-us%2Fmicrosoft-365%2Fcopilot%2Flearn-copilot-chat-today&data=05%7C02%7CTarja.Kauhanen%40microsoft.com%7C91a1e0ce59b248c9d73f08dd8bb0a085%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638820313071332481%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=YjR%2BD5pZpXt21VOubjnxd4%2F%2BmoJp8d6BCdnTIxKNzSI%3D&reserved=0
https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Fwww.microsoft.com%2Fen-us%2Fmicrosoft-365%2Fblog%2F2025%2F04%2F23%2Fmicrosoft-365-copilot-built-for-the-era-of-human-agent-collaboration%2F&data=05%7C02%7CTarja.Kauhanen%40microsoft.com%7C91a1e0ce59b248c9d73f08dd8bb0a085%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638820313071341110%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=J94QHvbbzZQNCm3fAHwqJp0bKz8PS5gwsqGMsOsN1qo%3D&reserved=0
https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Faka.ms%2Fm365copilotapr23%2Fone-pager&data=05%7C02%7CTarja.Kauhanen%40microsoft.com%7C91a1e0ce59b248c9d73f08dd8bb0a085%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638820313071350120%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=d57n5d94wU%2BNFGPGymCr4228jAmd%2BY2M%2FU%2Fi3UvFz%2Fk%3D&reserved=0
https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Faka.ms%2Fm365copilotapr23%2Fone-pager&data=05%7C02%7CTarja.Kauhanen%40microsoft.com%7C91a1e0ce59b248c9d73f08dd8bb0a085%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638820313071358766%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=2bMZ%2FD3QTxxxRhs%2FCbkikTkSTh%2FAlceoPLVnDiW8QRQ%3D&reserved=0
https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Fcloudpartners.transform.microsoft.com%2Fdownload%3Fassetname%3Dassets%2FCopilot-Customer-Zero-agent-use-cases-and-learnings.pptx%26download%3D1&data=05%7C02%7CTarja.Kauhanen%40microsoft.com%7C91a1e0ce59b248c9d73f08dd8bb0a085%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638820313071367555%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=Sz1ixJkqkxyGRJVGyKngJ2rhl1APG5N1mnO%2FwRnYNzw%3D&reserved=0
https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Fm365copilotvet.powerappsportals.com%2F&data=05%7C02%7CTarja.Kauhanen%40microsoft.com%7C91a1e0ce59b248c9d73f08dd8bb0a085%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638820313071376322%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=7cWYqUpS7IAW59ofUs8dqR%2F27cabHzBh2m8Z0hItvWc%3D&reserved=0
https://nam06.safelinks.protection.outlook.com/?url=https%3A%2F%2Fm365copilotvet.powerappsportals.com%2F&data=05%7C02%7CTarja.Kauhanen%40microsoft.com%7C91a1e0ce59b248c9d73f08dd8bb0a085%7C72f988bf86f141af91ab2d7cd011db47%7C1%7C0%7C638820313071384812%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=4DmNwAEyuySqBovnjBA%2BIHKSMS7bGlxCbKaJfh%2Bn%2FnE%3D&reserved=0


Next StepsWhat is important for me to know

Partner - Microsoft 365 Copilot SMB Business Case Builder 

Points of Emphasis

• The SMB BCB uses data points from Forrester reports and scales them for their businesses

• Customer information entered into the tool is neither saved nor utilized by Microsoft in 

any way

• The SMB BCB calculates NPV using a discounted cash-flow analysis over 3-years with basic 

assumptions for discount rate, organization gross margin, and various costs.

• Selecting the right country is essential as it directly affects the average cost per employee 

due to varying local labor costs

Limitations

The BCB reflects projected ROI based on research insights provided by Forrester. 

MICROSOFT MAKES NO WARRANTIES OF ANY KIND, EXPRESS OR IMPLIED, ABOUT 

THE RESULTS WITHIN THIS PRESENTATION.

The composite organization reflected in the BCB assumes a company of up to 2,500 

employees. For larger organizations (>2,500 employees), leverage the full version of the 

Business Case Builder or engage MSFT account team for in-depth projection analysis.

Questions to ask:

• What are your primary business objectives for considering M365 

Copilot?

• How do you envision M365 Copilot enhancing your current 

workflows and processes?

• What specific tasks or projects do you hope to improve with the 

help of M365 Copilot?

• Detailed conversation guide & Partner Services Blueprint

Purchasing preference:

• Sell Copilot via CSP or engage MSFT account team 

• If prospect is a large customer or wants a more detailed report, 

leverage the full version of the Business Case Builder

What is the Business Case Builder (BCB)

The SMB BCB helps customers visualize the potential impact Microsoft 365 Copilot can have on their business. It is based 
on the research and findings from Forrester in the following studies:

- Forrester New Tech Total Economica Impact Report for M365 Copilot

- Forrester New Tech Total Economica Impact Report for M365 Copilot for SMB

The BCB estimates the Return on Investment (ROI) by applying the Forrester reports’ statistics to a customer’s 

organization using the user-provided potential number of employees with a Microsoft 365 Copilot license and the 

selected business goals they want to accomplish with AI.

Who is it for?

• Small and Medium sized businesses 

(organizations with less than 2500 

employees)

• Customers who interested in 

working with a Microsoft seller or 

Partner

• Microsoft Partners who want to help 

customers get an initial idea of 

potential M365 Copilot impact. 

http://aka.ms/businesscasebuilder
https://cloudpartners.transform.microsoft.com/download?assetname=assets/M365-Copilot-BDM-Conversation-Guides.pptx&download=1
https://aka.ms/CopilotPartnerServicesBlueprint
http://aka.ms/businesscasebuilder
https://aka.ms/SMBBCB
https://tei.forrester.com/go/microsoft/365Copilot/?lang=en-us
https://aka.ms/CopilotSMBTEIStudies
https://aka.ms/CopilotSMBTEIStudies
https://aka.ms/CopilotSMBTEIStudies


What is the Security Business Case Builder?
Find the tool at https://aka.ms/SecurityBCB

The Security Business Case Builder (BCB), available for partners and Microsoft sellers, uses real customer 

data from third-party studies to show the ROI that your customer can achieve with Microsoft security 

solutions. The BCB guides you through the process of creating a custom business case specific to your 

customer’s environment and needs through three simple conversations.

Leverage the Security BCB to accelerate your deal and demonstrate:

• Vendor consolidation savings

• Business value and benefits

• TCO – Total Cost of Ownership

• Value of deployment and usage

• Solution costs across licensing, administration, deployment

    + Much more!

https://aka.ms/SecurityBCB


BC use cases

Customize pitch decks
Most pitch decks have business value statistics, use 

the BC to replace the generic values with 

customized numbers from the BC in just a few 

minutes.

Share TEI reports
Download TEI reports from the BC site and share 

with customer to provide detailed background 

information on product value.

Unsolicited Proposal
The BC is the only way to automatically generate 

a proposal for a custom selection of products in 

just a few minutes. It has high-level business 

value metrics and lots of product information.

Product-specific BV analysis
The BC has reports for Viva, Windows 365, Security, Teams 

Phone (ABC only), Teams Rooms (ABC only), Google 

Workspace compete (ABC only), and Surface (ABC only)

C-Level business case
Detailed, custom financial analysis for those 

customers that want a solid business case

Vendor Consolidation 
Generate a report on the potential licensing cost 

savings from vendor consolidation

Microsoft Business Case Builder

https://bcb.transform.microsoft.com/


Q&A
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